











HERZOG HOMES

THEY’RE LIKE DEJA VU
ALL OVER AGAIN

By Brian Wolf, Revitalize Des Plaines

The  neigh-
borhoods of ranch
houses in Des
Plaines can give
you a strong feel-
ing of deja vu. The
same houses ap-
pear again and
again, with subtle
tweaks to the fin-
ishes: this one is
pink brick, that one
is red; the one over
there is stone and
siding. Many of
these homes, espe-
cially in the Herzog-
Kuntze subdivision,
are the product of
Mr. E.A. “Red” Her-
z0g.

Red Herzog
was a business-
man at heart. At 16,
he dropped out of

Maine High School
to work at the Prai-
rie Meat Market in
Des Plaines. The next year, he was
made a partner, and the following
year struck out on his own with the
Oakton Market. After a series of
other business ventures and a tour
of duty in World War Il, at age 30
he organized the E. A. Herzog Con-
struction company in 1949, with its
headquarters at Walnut & Graceland
Street and a model ranch house
nearby. Later that year he expanded
his business by partnering with lo-

cal realtor Eric Kuntze to form the
Herzog-Kuntze Realty Company,
to sell homes built by his construc-
tion company, which lasted until
1954 when Herzog formed the Her-
zog Realty Company at 1032 Lee
Street. From 1949-1956, Herzog
built 1800 homes in Wheeling and
Des Plaines.

The first large development
he launched in Des Plaines was
the Herzog-Kuntze subdivision,

HERZOG HOMES CAN BE FOUND THROUGHOUT DES PLAINES. THE LARGEST AREA BOUNDED BY
ALGONQUIN ROAD, FOREST DRIVE, EARL DRIVE AND WEBSTER LANE.

in 1952, bounded by Algonquin
Road, Forest Avenue, Earl Drive,
and Webster Lane. The first model
home was at 917 Algonquin. The
170 homes planned would be very
modern, featuring an inexpensive
water-cooled central air condition-
ing system for only a $1000 premi-
um. Herzog-Kuntze would be only
the third subdivison in the country

to receive the new General Electric
CONTINUED ON PAGE 6

WINTER 2012 3RDWARD.ORG / 5



HERZOG HOMES CONTINUED FROM PAGE 5

Airwall, using just one duct system
with unique registers located below
the windows, rather than on inside
walls.

The houses in Herzog-Kun-
tze were, with a few exceptions,
built to five or six different house
plans. There were two and three
bedroom models, frame houses
with options of siding, siding and
stone facing, or brick facing. Two
of the models did not include base-
ments. All houses included insula-
tion, clear oak floors, inlaid Arm-
strong lineoleum in kitchens, plastic
tile bathrooms and kitchens, birch
cabinets, and GE appliances includ-
ing garbage disposal.

The development was not
without difficulty. Herzog planned
a small, 8-unit shopping center on
the southeast corner of Wolf & Al-
gonquin, but was stymied when the
city council rezoned it to residential,
citing concerns about the proximity
to the planned Algonquin School.
However, instead of homes, the
property became Trinity Lutheran

Church, a Standard Oil station, and
a Dairy Queen. Some property own-
ers also discovered deficient base-
ment floors, some less than two-
inches thick, which buckled under
storm pressure, and filed suit.

Herzog would go on to expand
the subdivision several times, in-
cluding the area between Algonquin
Street, Wolf Road, Oakton Street,
and 4th Avenue. Pockets of Herzog
homes can be found throughout the
city, such as Baker’s Subdivision
between Lee Street, Howard Av-
enue, Spruce Street, and Prospect
Avenue, as well as single houses
in other neighborhoods. Herzog
also developed the Northshire sub-
division between Mount Prospect
Road, Golf Road, and Northwest
Highway starting in 1954.

The names of his children,
Wayne, Cindy, and Dennis, will
sound familiar to residents of both
the Herzog-Kuntze subdivision and
of Herzog’s later Waycinden (Way-
Cin-Den) subdivision, to be dis-
cussed in Part 2.
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A TYPICAL HERZOG HOME IN DES PLAINES HAS TWO OR THREE BED-

ROOMS, BRICK, STONE OR SIDING FACING, SLAB FOUNDATIONS AND

WOOD FLOORING THROUGHOUT.

DES PLAINES:

OPEN FOR
BUSINESS

By Alderman Matt Bogusz

The City of Des Plaines
and our Economic Development
Department has been aggres-
sively pursuing commercial and
industrial development in town.
Recently, we’ve worked with Zip
Mail Services and Warehouse Di-
rect to identify vacant buildings in
Des Plaines that could be perfect
for business relocation. Prop-
erties that are vacant for years
drain the local tax base. We’ve
successfully offered tax incen-
tives to fill these vacant proper-
ties and bring hundreds of jobs
from other municipalities to Des
Plaines while generating hun-
dreds of thousands of new dol-
lars to support our tax base.

I’'m excited to see these
new opportunities and know that
they will dramatically impact the
City’s bottom line. When every
1% of incremental property taxes
generate about $220,000 in reve-
nue, developments that generate
in excess of $500,000 can help
us keep taxes low for other busi-
nesses and homeowners in Des
Plaines.

This recent success has
built momentum that others have
recognized. On January 5, 2012
the Daily Herald published the
article, “Des Plaines Offers Tax
Incentives To Lure Businesses.”
The following day, developers
from around Chicagoland called
our Economic Development of-
fice to talk business. Help us get
the word out: Des Plaines is open
for business.

Read the full article here.
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STATE OF THE WARD AND BEYOND

3-YEAR P

By Alderman Matt Bogusz

The end of 2011 marks nearly
three years in office for this 3rd Ward
Alderman. While New Year’s resolu-
tionsareimportant, reflection on past
performance is necessary. After all,
we’re all judged by what we do and
not what we promise. Here are some
examples of my work:

e Ended the annual 3-4% property
taxincreases, passing a 0% prop-
erty tax increase for the past two
years

¢ Reduced the size of local gov-
ernment by 10% with minimal
layoffs

¢ Retired 21% of municipal bond
debt from dangerous $80 million
peak in 2008

e Grew savings from a precarious
2% of annual operating expenses
to 34%

¢ [mplemented new technology that
streamlined processes while
making City Hall more business
friendly

¢ Improved transparency by bring-
ing Council Meetings and minutes

ROGRESS

online

e Accelerated the Stormwater
Master Plan which will enhance
our storm sewer system

¢ Builtand passed aBusiness Assis-
tance Program to attract tenants
to vacant storefronts

¢ Developed aNeighborhood Traffic
Management Policy to help curb
speeding

e Stay plugged into the 3rd Ward
through regular phone calls and
emails with constituents, monthly
Ward meetings, blog posts on
www.3rdWard.org, frequent Tweets
around town, posts on Facebook,
updates on LinkedlIn, YouTube vid-
eos ofimportant council highlights,
seasonal newsletters online and
delivered door to door

I’m proud of my record as Alder-
man and Finance Chairman. We’ve
made significant progress but there
is more work to do. With your help, |
will continue this positive momentum
while fighting for my hometown.

FORALLYOUR CLEANING NEEDS

AN

HONY & SON, INC.

This is a family-owned, full service floor care business. In addition to
carpets, they also specialize in grout cleaning, wood floor waxing, tile
and linoleum buffing, and all hard floor care. Visit their website at
www.AnthonyandSon.com or call Anthony Almerigi at (847) 894-0275.
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PRESENTED BY
ALDERMAN MATT BOGUSZ
3RDWARD.ORG

MATT BOGUSZ,
3RD WARD ALDERMAN
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COME TO 3RD WARD MEETINGS
ON THE SECOND WEDNESDAY OF
THE MONTH, AND BRING A FRIEND!

THANKS TO THE DES PLAINES
JOURNAL FOR DONATING THE
PRINTING OF THE WARD R3PORT.
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